SAP S4 HANA Migration Reasons =\ QA

Major transformation in system performance
Re al ti me KPI 6s and el i mina
Elimination of reconciliation process

Platform for Industry 4 And 10T Solutions

A All reports are available on GUI, Portal and App by using

Fiori functionality
A\ SAP will stop supporting Non HANA customers in next few

years
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How SAP has Changed
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Detailed SAP S4 HANA Umbrella
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Reduction in Customizations

Growth, Mergers and Acquisitions have created a custom code nightmare

,=.',.i.l =t ! 5;7 Tl

Roadblocks for adoption of SAP innovation Unnecessary custom code increases TCO ($8k per Increased risk of business
object and $500 annual maintenance per object) disruption

0 of the custom code objects have not been
7 0 o used within the last 4 weeks
of all custom code objects contain code

60 /o inspection messages
0 of perceived functionality Gaps are
9 0 / available in newer version of standard SAP
0 2 0 0/ of the system resources are attributed to

the execution of custom code

o of the custom code objects are identical
0 or very similar to each other (clones) Source: SAP Vialue Management Survey



Business Benefit Matrix

Doing new things

Doing things better

Stop doing things

Financial

Quantifiable

Measurable

Observable

Mix non-SAP and SAP data into
one data model in real-time

Ability to navigate from company
level to document level in one
report

Reduction in annual maintenance costs of hardware
and infrastructure

One time reduction in stock
Increase total shopping cart size and value

Reduced overtime due to less integration pressures

Reduced project costs

Reduction in SLA misses for data availability

Increased adoption

Shorter development time due to simplification of the
architecture

30x Improved average query time leads to faster and
better decision making and support

* DBA Tasks

* Simplification of the solution stack
as BWA Blades removed



Business Process View : Financial Soft Close

Traditional system

Close Consolidation
batches batches

sh— sd— Reporting on-
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A nitial period — 44— Close & consolidation—» 44— Initial period—— - 4—Close & consolidation—»
With traditional system: With SAP S/4AHANA:
* Close activities don’t begin until period end S With SAP S/4HANA * Real-time KPIs
* Multiple batch-run dependencies raditiona . / * Elimination of end-of-period batch
* Batch bottlenecks that delay downstream v V * Continuous intercompany reconciliation
* High error-correction efforts E— * Continuous financial reporting visibility
* Complex issues postponed until after close Process excellence * Line-item detail reconciliation
* Time-pressured resolutions ¢ Automation for routine tasks
* Delayed visibility into reporting ¢ Full management visibility of close tasks



Example : Financial Soft-close

Description: A traditional measurement of the finance organization is the speed at which a company closes its books. In
benchmarking studies, SAP Value Engineering found that the top quartile=performing companies achieve the annual
financial close in 26% fewer days than their peers, resulting in 61% lower General Ledger and closing costs.

Industry relevance: Cross-industry

. * Drive one common view of financial data to help ensure enterprise-wide consistency to minimize reconciliation
Unique value of P P Y

* Enable real-time processes for instant insight to make timely, relevant decisions

SAP S/4HANA \
\ Use prediction, simulation, and analysis to evaluate financial implications of strategic business choices

N/

Top * Universal journal for both financial and controlling data Business * Real-time oversight of close progress

capabilities ¢ On-the-fly aggregation of transactional tables innovations * Real-time insight into financial results

* Central finance to consolidate many back ends * Continuous intra-month processes
/ \
\ [
‘ * SAP S/4HANA, on-premise edition Quantifiable * 400 hours cut from period-end close
Solutions * SAP S/4HANA, cloud edition values * 86% faster real-time analytics

SAP Simple Finance solution * 2.5x faster cost postings




Business Case from IT perspective

Qualitative Benefits
from New IT
Capabilities

IT Enabled
Business
Benefits

IT Development
Productivity and

Agility

ITTCO
Benefits

10

Benefit Areas

Migrating to the SAP HANA stack will allow your
organisation to prepare the business for a digital
transformation.

IT capabilities change through a simplified approach
providing increased agility, scalability and
performance — all at a lower cost — thereby enabling
the business with the technology to support ongoing
and future initiatives as well as meeting the
challenges driven by demands for improved user
experience.



Value Drivers

Components of the Business Case for SAP HANA

Benefit Areas

Qualitative Benefits
from New IT
Capabilities

IT Enabled
Business
Benefits

IT Development
Productivity and

Agility

ITTCO
Benefits

11

Value Drivers

Lower risk, strategic alignment and customer satisfaction

SAP's innovation platform, SAP HANA, is being used to deliver on SAP’s strategy
to provide our customers with solutions that are more simplified, productive, and
agile — all with a lower total cost of ownership

SAP's research and development efforts and deliverables are increasingly focused
on leveraging the unique capabilities in SAP HANA

Huge gains in productivity and time-to-market
IT led capabilities reduce need for ‘Shadow IT" and challenges it causes
Improved performance with complex queries and reports being delivered up to
10,000x faster
Wirtual Data Models combined with predictive and analytic engines enable business
simulations in real time ‘gap analysis’ etc.

Gains in productivity and time-to-market
Development and change management are inherently simpler, since a large
proportion of the complexity of applications, 60-95% can be removed
This reduces the time and cost of development and change. allowing customers to
implement 2-3x or more new requirements, and thus increase benefits

IT Simplification and TCO Reduction
Consolidation of OLTP and OLAP (and other analytical engines) into the same
system providing a smaller technical footprint, reducing system complexity
Single copy of data, column store and comprassion, combined with the elimination
of many tables and indices significantly reduces total data footprint (by up to X10)
Lower data centre costs (Power/Cooling Real Estate and Network)
Reduced software cost (systems management, ETL and analytics)
Commodity hardware from a choice of vendors
Mo indices, materialization, and performance tuning therefore DB administration is
both less and easier

Reduced and less complex environment making it simpler to run, operate and
maintain



IT TCO Benefits
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IT TCO
Benefits

Operations (DBA)

Administration [Modaling)

Initial setup - Server Provisioning

System Adminisiration (08, Security)
Batup, Admin_ Oparations

Phesten Barplec b
Pl Pros essang
ETUDQ

o . . .
37 /o savings potential with SAP HANA
across hardware, software, and labour costs™
*Based on a composite model, using SAP HANA with BW, ERP, and a
custom-developed application as produced by Forrester Research, Inc
See: Projected Cost Analysis of SAP HANA, April 2014 Forrester Research

i 10x data compression WA vaLwanT 33% savings in HW
Mol ronse from 1.5 TE fo 150 GB costs
m Up to 10:1 data PUIG 20x data compression
e compression over ECC b rate in SAF HANA
#~X" 70% saving on storage ﬁ 89.8% reduction in data
volume

i Rank space with data compressed to 30% .2



IT Development Productivity and Agility
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ITTCO
Benefits

Current Mode of

Operation
Traditional
RDBMS
Future Mode of .
Operation — ~3 month project D ———
i
SAP HANA : 3
In-memary D6)
S ¥ o i, =l
2 amns e ~ o _
Hrealn - D Tas S et =
. e —

e o e

60 of::l reduction in project effort

restoration requirements achieved time (vs. 1 week for previous

80% reduction in backup and Ea 10 minuie solution development
without any downfime solution)

J-week implementation of

HANA environment K 6 weeks to implement a
Rapid deployment Solution
AENNAMETAL

30% development savings




IT Enabled Business Benefits

(Your Compnay) Processes/ Improvement Areas HANA Impact

Qualitative Benefits . XK
from New IT * Yyyyy
Capabilities T2z

IT Enabled
Business
Benefits

%] N

ASE
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90x

Faster report development

71.4% faster batch processing

Up to 99.4% faster generation of
key reports

89_8% reduction in data volume
90% faster reporting

30x accelerated End-of-Quarter
operational reporting

60X faster data loads of
planning data

AFa® NORTEK

2. 8. 0.8 8.1

} A
gl i gl i i g
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Yk ok

yig
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* * 3-8 3L 3
A A A A A
R e e o i
OO D B

ox loading time improvement

Accelerated MRP runs from
21 hours to less than

B85% Faster
Materials Resource Planning

material resource planning run

6 hours down to 22 minutes
To run a full material requirements planning



Qualitative Benefits from New IT Capabilities

Qualitative Benefits
from New IT
Capabilities

IT Enabled
Business
Benefits

15

"Technology Piece of Mind”

Risk Reduction: reduced complexity combined with the ability to update
and change more quickly

Audit Costs: Verifying the quality and accuracy of results is significantly
simplified when combinations and permutations of data movement and
transformation are reduced

Customer Satisfaction: Being able to react to changing customer needs
more quickly should improve net promoter score, improve customer
retention etc.

Strategic alignment: All SAP’s R&D effort and deliverables are
increasingly focused on SAP HANA. Over time there will be a divergence
in functionality and associated capability between applications running
on SAP HANA and those running on an alternative platform

Initially expected additional Currently expeoted additional
Al i o tunctionality uﬂb-rrdwww functionality offered by SAP HANA
curtomers on
SAR MANA
2020
58 AN
-
Liongrsttn s
2015
- 578 HARA
Fanance
W Buseness Sume
D SR HANA
SAP HANA
Launchad
2012

Benefits of adopting SAP HANA



Business Case of Aluminium Manufacturing & Financial Uni QAp

/(hallenge A /(hallenge h

Detect unseen imperfections

: : Acquisition across global group was causing lack of
on aluminum sheets used to fabricate car doors.

visibility into financial data and complexity.
Technology Fragmentation, duplication, and siloes meant that data
Y i wasn't flowing properly,

Technology

Business (ase Robotic Process Automation

m Sensor Implementation to reveal hidden data which
alerted production line Business (ase

m Automated data analysis with S/AHANA reduced the

m Applying RPA to vital functions which were manual to
time it took to examine doors

eliminate complexity like logging, checking and payment
m Cost of re-work of invoices

m Reputation m free from mundane tasks to design a holistic financial

m (ustomer satisfaction structure

A 4

m Form foundation for a strong and diverse global operation

16



Business Case - 3
Fire & Rescue, New South Wales

Using SAP Business Suite powered by SAP HANA to Help Keep the State Safe

Fire & Rescue New South Wales, Australia’s largest firefighting agency, is using SAP Business Suite powered by the SAP
HANA platform for all aspects of running the organization with high efficiency — finance, payroll, HR, procurement, training,
logistics, and more. So are its sister agencies, New South Wales State Emergency Service and New South Wales Rural Fire
Service. Replacing an Oracle database with the SAP HANA platform introduced vast improvements — like reports in real time
that used to take a day — but it is the possibilities for tomorrow that have these agencies really excited.

17



Business Case -4
City of Boston

Improving the Quality of Life with Better City Services and Analytics Solutions from

SAP
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The City of Boston is famous for many things — from its vibrant neighborhoods to the storied Boston Red Sox baseball team
The city is also a recognized leader in its innovative use of technology. Now with the help of the SAP Strategy Management

application, Boston is improving public services and providing its citizens instant insight into the city’s performance

18



Business Case -5
Trusco Nakayama

Increasing the Inventory Hit Rate with SAP HANA

Asia’'s manufacturers and construction companies depend on Trusco Nakayama for tools and equipment to power their
businesses. To keep its customers operating at peak efficiency, Trusco must make sure it has stock of exactly what customers
need, when they need it.

The SAP HANA platform allowed Trusco to analyze three years of historical sales transactions. This analysis helped Trusco
optimize inventory across its 50 distribution centers, leading to a 20% increase in inventory turnover with only a 7% increase
in costs. With better-optimized inventory, Trusco has increased its inventory hit rate to 86.8%, which means more immediately
satisfied customers. Trusco is also using SAP HANA to drive a better online customer experience by giving customers real-
time price and stock information online, leading again to happier customers and 10% more online orders.

19



Business Case - 6
HSE24

Positively Influencing Customer Buying Behavior with Better Analytics Software and
SAP HANA

HSE24 continually seeks to improve customers’ experiences, whether they interact with the retailer via the Web, mobile
device, or the call center. With the SAP Audience Discovery and Targeting analytic application, part of the SAP Customer
Engagement Intelligence solution, HSE24 leverages the SAP HANA platform to turn analytical insight into actionable
information that can drive sales and reduce customer returns.

20



Accelerating Business Processes with
SAP® ERP powered by SAP HANA®

KOMATSU &

Company
Komatsu Cummins Chile

Headquarters
Santiago, Chile

Industry
Industrial machinery and
Components

Products and Services
Equipment and services for the
mining, construction, and
forest industry segments

Employees
5,800

Web Site
www_komatsu.cl
www.cummins.cl

SAPd
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Objectives
Optimize response times for SAP® applications
Ensure that the IT infrastructure can support expected growth in the
upcoming years
Establish a disaster recovery project to support 80% of operations

Resolution
Migrated the SAP® ERP application to the SAP HANA® platform for its
rapid in-memory database processing, data compression ability, and
numerous business applications
Worked with both local experts and a deployment team at SAP
headquarters in Germany
Collaborated with business and IT users to help ensure specific needs
would be met

Benefits
Faster business process response times, including faster stock
surveys
Increase in contingency environment capacity
Smaller database
Lower total cost of ownership

"We chose SAP HANA because of the process speed and the
ease with which it can be integrated into current solutions running
at Komatsu. It helps us save time, save money, and run our
business better.®

Rodrigo Montes, Project Manager, Komatsu Cummins Chile

62%

Database compression (from
2.2TB 1o 872 GB)

99,

Faster stock survey
(210 to 3 seconds)

80%

Increase in the contingency
environment capacity



Koehler Paper Group: Streamlining Reporting
with the SAP HANA® Database

%] Koehler
1.3

PAPER GROUP

Company
Koehler Paper Group

Headquarters
Oberkirch, Germany

Industry
Mill products

Products and Services
High-quality specialty papers

Employees
1,800

Revenue
€700 million

Web Site

wwwy Koehlerpaper.com

Partners
Dell and SAP® Consulting

SAPd

22

The company’s top objectives
Leverage the most cutting-edge IT
Increase operational speed and efficiency
Continue to expand market share

The resolution
Updated the existing SAP NetWeaver® Business Warehouse
Accelerator software to run on the SAP HANA® database
Engaged long-time partner Dell for the deployment
Got all the hardware and software up and running and all the data
migrated in just three days
Tested the new system for four weeks with 100 users
Kept to the service-level agreement with no system downtime

The key benefits
Ability to run ad hoc reports on 7 million sets of data in real time
More in-depth reporting capacity on sales, raw materials, receipts,
and more
More time for value-added tasks and less reliance onthe IT
department

"Staying on the cutting edge of IT is key to expanding our market
are, so the move to ¢ * HANA was the obvious decision
vill be running our entire ERP system on the in-memory

Karl Schindler, Director of IT, Koehler Paper Group

30%

Overall time savings since the
migration to SAP HANA

33%

Lower business warehouse
maintenance costs

98 %

Faster report runtimes (from 5
minutes to 5 seconds)



Avon Cycles: Achieving Business Agility with
SAP® Business Suite powered by SAP HANA®

7 =

Company
Avon Cycles Limited

Headquarters
Ludhiana, Punjab, India

Industry
Consumer products

Products and Services
Bicycles, bicycle parts, electric
bikes, and fithess equipment
and accessories

Employees
1,500

Revenue
Rs 4.21 billion (US$89 4
million)

Web Site
www _avoncycles.com

Partner

vCentric Technologies Pvt. Lid.

www_vcentric.com

Sard

23

The company’s top objectives
Leverage the business value of large and growing data volumes
Manage data for 360 cycle components and 200 models with an
average of three sizes per model and three colors per size
Accelerate operations in key business areas such as sales, supply
chain, and procurement
Provide differentiating customer value by maintaining high service
levels

The resolution
Worked with vCentric Technologies to migrate SAP® Business Suite
applications to the SAP HANA® platform
Replaced an Oracle database with SAP HANA

The key benefits
Better control of the supply chain with faster material requirements
planning (MRP) runtimes, resuliing in reduced inventory levels
Ability to provide stakeholders with real-time actionable data
Greater focus on performance excellence
Improvement in productivity and faster decision making

More-efficient service for customers, vendors, and other stakeholders

“The migration of our SAP Business Suite applications to SAP
HANA is an important milestone in our IT strategy that will align
with our business growth plans and play a key role in overall
success. The collaboration between the Avon Cycles team, our
partner vCentric, and SAP was outstanding.”

Onkar Singh Pahwa, Managing Dwecior, Avon Cycles Limited

50%

Faster MRP nuntimes

80%

Reduction in backup and
restoration requirements
achieved without any downtime

45,

Faster execution of business
operations



Flori Journey

Established in 1972, SAP has been evolving at a rapid pace. Below is a
timeline of SAP’s evolution of user interfaces to Fiori in recent years.

2010 — Web Dynpro 2014 - Fiori
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Architecture

Fiori OData (Open Data) services allow users to keep up-to-date versions

of backend data.
Fiori UX is created w/ state-of-the-art HTMLS (SAPUIS) technology.

Uses RESTful (OData) runtime services to process business data through open standards.

A single application instance supports end-users in any device setting.

Unified UX direction for all SAP software.
All Ul technologies & applications to eventually converge to SAP Fiori.

SAP Fiori User Experience

Applications Analytics

SAP HANA Platform



SAP Fiori

App Types

Transactional s

Task-based Access

Access to tasks like change, create, or
approve processes with guided navigation

ion 3942 329,70  Juotstion 3543 329.70

Quotston 91,000.00 0600
Quotation 1,200.00
Mt

KGN €,300.00
smber -

Run on: Exceptions apply for
Financials and MRP

Any DB SAP
HANA Selected apps were

downported

26

—
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Analytical

Insights

Visual overview of a dedicated topic for further
KPI related analyses

-

Budget vs. Costs - Quarterly 125,544,176.00

1255, === 7511, -

Ty M o

[ |
|———————"]
Run on: For SAP Smart Business,
consider «<HANA side car»
HS::A approach as long as you are not
running Suite on HANA

Factsheet &

Search and Explore

View essential information about objects and
contextual navigation between related objects

471 280 28 1200h

a B3

Run on:

SAP
HANA



Cash Manager

'$

SAP Smart Business for cash management

Bank Risk Bank Statement Cash Flow Cash Pool Deficit Liquidity Forecast | Liquidity Structure

Make Bank Track Bank

Payment Stafistics Transfers Transfers

House Bank
House Bank Account Bank

Access Control
Administrator

New App Improved App

¥$€

SAP Smart Business for access control management

Open Access All Access . Requests with Firefighter Logon Critical Role
Requests Requests Falled Requests | pocanapatn || ReQuestsby Stage Review Assignment
Critical Profile . Users with Roles with Frequently Used
Assignment Roles Avallable ¥\ vicated Risk | Unmitigated Risk Actions
Unassianed Roles User Accounts Violations Frequently Used J Role Assignment Transactional
g Available Performed Roles Efiiciency Analytical
Fact sheet

Downported App SAP Smart Business

27



SAP Fiori UX for finance

€ SAP Smart Business for accounts payable

Accounts Payable ¥ $

Manager fnErnile

Outstanding Inwice]fl’r;loecessing
Analysis

Cash Discount Cash Discount . .
Future Payables Fo t Utilization Aging Analysis Overdue Payables

Vendor Payment

Analysis (Manual Vendor_Payment

and Automatic ATEEE LR
Payments)

Accounts Receivable SAP Smart Business for accounts receivable

Manager D - LT
ays Sales . Dunning Level Credit Limit
Recsivables Outstanding e Distribution Utilization

Collection

Progress Total Receivables

Promises To Pay

€ SAP Smart Business for financial close

Financial Close ¥
Manager $ Financial Close

Financial Close Financial Close Financial Close Financial Close

Progress P“‘%o“‘;'f:yg”“e Tasks with Errors || Delayed Tasks Overall Delay Transactional
Analytical
Downported App Financial Close Fact sheet
New App Improved App — SAP Smart Business

28



SAP Fiori UX for finance

: GI/L Accounting Open & Close
GIL Accountant ¥ $€ Pl S [ Fiscal Periods
Display Vendor
Document Balances

Accounts Payable ¥ $ Vendor Accounting

Accountant

Balances

Accounts Receivable ¥ $€ Display Customer

Accountant

Create Customer
Correspondence

New App Improved App || Downported App

29

Transactional
Analytical
Fact sheet

SAP Smart Business



SAP Smart Business for cash management D@ sw

Overview

SAP Smart Business for Cash Managament

Bank Statement

78.12

quidity Forecast Liquidity Structure Bank Risk

/TN === 408

Financial Cash
Manager Group

[a)
17 @
Key performance * Bank Risk
indicators * Bank Statement

* Cash Flow Analysis
+ Cash Pool Deficit

30

Cash Position Cash Flow

2.2, —

Deficit Cash Pool Current Account

-14., 1.02.

+ Cash Position
» Liquidity Forecast
« Liquidity Structure

Description

Provides real-time insight into the current liquidity, forecast of 7-day
cash position, 30-days liquidity, and other key figures. It will allow
identification of bank accounts with insufficient funds and an
overview of bank risk considering the cash deposited in different
banks.

Capabilities

« Selection of KPIs for liquidity risk indicators, and so on

« Filtered KPlIs for user’s area of responsibility

« Drill-down capabilities for root cause analysis

+ Collaboration via e-mail and SAP JAM

« Virtual data model providing a harmonized data access to cash
management analytical data

Prerequisites
Help portal



SAP Smart Business for accounts payable e s

Overview

Key performance
indicators

31

* Future Payables

+ Cash Discount Forecast
+ Cash Discount Utilization
* Aging Analysis

Description

Provides real-time insight into the accounts payable situation with a
set of important key performance indicators and supports managing
the AP team.

Capabilities

- Set of KPIs like future payables, cash discount forecast, etc.
Filtered KPIs for user’s area of responsibility

+ Drill-down capabilities to customer level for root cause analysis
Collaboration via e-mail and SAP JAM

Virtual data model providing a harmonized data access to
accounts receivable analytical data

-

Prerequisites
Help portal



SAP Smart Business for accounts receivable D@  sw
Overview

Accounts Receivable Manager

Overdue Receivables

59.89.

Days Beyond Terms

17

Key performance
indicators

32

Future Receivables Credit Limit Utilization

823.5« 5

Days Sales
Outstanding

Promises To Pay

182.7. 359

* Overdue Receivables

* Future Receivables

* Day Sales Outstanding

* Dunning Level Distribution

Open Disputes

42.9.

Dunning Leve
Distribution

* Days Beyond Terms

* Promises to Pay

* Open Disputes

» Credit Limit Utilization

Description

Provides real-time insight into the accounts receivable situation with
a set of important key performance indicators and supports
managing the AR and collection team.

Capabilities

+ Set of KPIs like Overdue Receivables, DSO, and so on
Filtered KPIs for user’s area of responsibility

Drill-down capabilities to customer level for root cause analysis
Collaboration via e-mail and SAP JAM

Virtual data model providing a harmonized data access to
accounts receivable analytical data

Prerequisites
Help portal



SAP Smart Business for financial close D@  sw
Overview

SAP Smart Business for Financial Close

Merger

Key performance
indicators

33

Financial Close Financial Close Overa Financial Ciose
Progress Delay Delayed Tasks

wmmé«mwmﬁ s - 1448 218

nclal Close Tasks Financlal Close

Progress

14.95.

* Financial close progress

* Financial close progress (due today)
* Financial close tasks with errors

* Financial close delayed tasks

* Financial close overall delay

Description

Provides real-time insight into the progress, quality, and financial
results of the end-to-end financial close and support respective
actions

Capabilities
« Selection of KPIs for close process, quality, results

« Display KPIs for user’s area of responsibility

« Drill-down to critical companies or milestones or customer-defined
categories, support of hierarchies

+ Collaboration using e-mail and SAP JAM

« Virtual data model supports harmonization access to close
information from SAP Financial Closing cockpit and other
financial close applications

Prerequisites
Help portal



SAP Fiori for manager
My Spend

Jr— Any DB

— B

Application Development - Peter Cassidy $28.053.660 Spent

$130.845 (0%) Over

BB @ o Spenong
Research Department .
$658.505 (4%) Over $697.840 (9%) Left

Search Research
$362.420 (10%) Left

Anare sl Agg!

Deveiopment

$170.180 (6%) Over
Servanec web Research _
B <5 % heow g 5 % Betow or Avove Bucget [l » 5 % Avowe Busget
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Description

Provides managers access to real-time, accurate budget and spend
information on their departments and projects anywhere, anytime

Capabilities

+ View budget and actual spending data of your departments and
projects

« Display the overview of a specific area, including the budgeted
and actual spending

« Drill down by various dimensions and to the corresponding
accounts

Prerequisites
Help portal



SAP Fiori for manager
Margin Analysis

>

Net Margin Analysis

(5 AllProducts

L

Million
uso
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v 3 All Customers s

Costs

/__/
LE ] Apr May Jn Ju Aw S

== CoGS === Discount

i All Profit Centers s

C2S wmm Direct Costs emmmReyenye === Target Cost

Description

With this analytical app, you can gain insight into your company’s
margins, revenues, and costs. You can detect and correct cost
anomalies, and maximize your margin.

Capabmues
- Compare planned and actual data, as well as current data with
data from the previous year.

« Filter and drill down data.

« Visualize data in various ways using charts provided by the
Analysis Path Framework (APF).

« The Margin Analysis analytical app is based on the Analysis Path

Framework. For more information, see:

Creating an Analysis Path

Working with Analysis Paths

» Making Selections in Charts

Prerequisites
+ Coming soon



SAP Fiori UX for procurement

Inventory

Accountant Valuated Stock

Quality

; Range of
Coverage

SAP Smart Business for inventory management

Valuated Stock
Quantity

Slow Moving
Capital

Inventory Turnover

Days Inventory
Held (DIH)

SAP Smart Business for purchasing
Purchaser g
Non-Managed Off-Contract
Spend Spend

Track
Order from
Purchase o
Orders Requisitions
Material Supplier Invoice
: Service Master
Supplier Data
Purchase Order
(SRM) Goods Issue
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Contract Usage

Approve Purchase
Orders (SRM)

Purchase Qrder

Service Entry
Sheet

Goods Receipt

My Purchasing
Document ltems

Purchase
Requisition ltem

Central Purchase
Contract

Material Movement

Unused Contracts

Purchase Contract

RFx

Physical Inventory

Purchase Info
Record

RFx Response

Transactional
Analytical
Fact sheet

SAP Smart Business



SAP Smart Business for inventory management @ s
Overview

My Home

Days Inventory Held Inventory Tumover Slow-Moving tem

750.5  0.4437 13.71.

Range of Coverage

Key performance * Range of coverage
indicators * Valuated stock quality

+ Valuated stock quantity
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553«

Valuated Stock Qty Valuated Stock Val

85.09.

* Slow moving capital
* Inventory turnover
* Days inventory held (DIH)

Description

Allows the inventory accountant to monitor inventory key figures,
analyze inventory variances, and perform an in-depth analysis in
real time.

Provides periodical display of key figures such as inventory
turnover, days inventory held, valuated stock, slow-moving items,
and range of coverage.

Capabilities
+ Access to real-time inventory information

« Drill-down and insight-to-action capabilities

« Combined graphical visualization of stock and goods movement
information

« Collaboration capabilities into adjacent processes like purchasing
via e-mail and SAP JAM

Prerequisites
Help portal



SAP Smart Business for purchasing

Overview

SAP
HANA

e

SAP Smart Business for Purchasing

Purchasing Department

Contract Jsage Unusec Contr

* Non-managed spend

« Off-contract spend

« Confract usage

* Open Purchase Orders
* Invoice Price Change

key performance
indicators
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Oft-Contract Spend Off-Contract Spend

) 15.02

Non-Managed Spend Purchasing Department

0.396 15 &

« Confract expiry

* Unused contracts

* Contract leakage

* Purchasing Spend Comparison

Description

Enables the purchaser to increase spend under management and to
identify deviations in actual versus planned spend. Proactively react
on off-contract spend

and monitoring of KPIs and alerts with corresponding actions to
solve issues.

Capabilities
« Provision of top purchasing and contract related KPIs

+ Access to real-time information and large data for control and
analysis of operational procurement data

« Proactively react on self-defined KPI thresholds

« Flexible configuration of procurement related contentin a modern
user interface

« Drill down and insight-to-action capabilities

Prerequisites
Help portal



SAP Fiori for purchaser
Approve Purchase Orders (SRM)

TESTING LABS

TESTING LABS
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«-

TESTING LABS 3.000 OQ
3.000,00 2

15102013

2.000,00 °

3102013

BASIC MOTOR 112 KW 20.00 87 3.000,00 +Lm

Description

Helps purchasing agents to approve or reject or forward a purchase
order in SAP SRM that is assigned to a particular approver. The app
also allows to view additional details such as the approval note,
attachments, item details, price conditions, and account assignment.

Capabllltles

« Displays the list of purchase orders for approval
Displays purchase order details, for example, location, payment
terms, Incoterms, company code

 Purchasing agent can approve or reject the purchase order,

illustrated in different colors

Purchase order can be forwarded to another approver
Display the details of purchase order and user details
Comprehensive search to find relevant purchase orders

Prerequisites
Help portal



SAP Smart Business for sales order fulfililment e sw
Overview

Sales Order Fulfillment

Value Hits $1.000

Sales Order Fulfiiment
s5Ues

Man Laments Loss Of Thousands Of Bitcoins, As 2 7 7 0
Your Money ! Hours Agp

My critical Fulfillment Issues

Sales Order Fuffiiment
$5UeS

Key performance
indicators

Actions

Fact sheets

Sales Order Fulfiliment Sales Order Fulfliment

S5UES

S5Ue

.21.75.

+ Sales order fulfillmentissues

* Resolve delivery issues
* Resolve incomplete order data * Resolve shipping issue
* Resolve billing block
* Resolve credit block
+ Resolve unconfirmed quantities

* Customer
» Customer billing document

Sales Order Fulfiliment Sales Order Fulfilment
Issues Issues
i
—
Discuss dellvery issues
for customar Furlous
AP Jan "

1.“

+ Resolve shipping block

+ Resolve accounting issue
* Resolve invoice issue

+ Sales quotation
+ Sales order
+ Sales contract

Description

Provides the internal sales representative a single source of holistic
transparency on sales order fulfillment issues on desktop and tablet,
driven by exceptions.

Capabilities
+ Prioritized list of sales orders with issues in the process stages in
order, in delivery and in invoice, sorted by due days

« Collect relevant specific insights for closed loop insight to action,
for example, check availability and confirm ordered quantities,
create delivery documents for complete or partial deliveries, and
many more

+ Collaboration via SAP Jam and documenting via notes

« Virtual data model providing a harmonized data access to sales
order fulfillment analytical data

Prerequisites
Help portal
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SAP Fiori UX for sales & marketing

Internal Sales ' “‘ SAP Smart Business for sales order fulfillment
Representative (SD) ” IncomF:ﬁZ?ewgata .

Delivery

Sales Order
Fulfiliment Issues

Resolve Delivery
Issues

Unﬁ:gﬁglrﬁed Resolve Shipping Resolve Shipping

Quantities Block Issue

Customer Billing

Customer Document

Sales Quotation

Resolve Resolve Billing Resolve Credit
Incomplete Data Block Block

SAP Smart
Business for Sales
Order Fulfillment

Resolve Resolve Invoice
Accounting Issue Issue

Sales Order Sales Contract

Analyze . .
Sales Manager 'ﬁ‘ ST Net Margin Results Profit Analysis

SAP Smart Business for Marketing

Marketing Manager '@‘

Release Target Marketing
Groups Effectiveness

My Marketing
Planning

5 Marketing- : .
) ) Marketing Sentiment Media
Marketing Executive ' O\‘ Generated Leads Generated o
- Revenue

New App Improved App || Downported App
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Marketing
Planning Analysis

Transactional
Analytical
Fact sheet

SAP Smart Business
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